
126   Industry Europe   Industry Europe   127

record in project management and product 
support put us in an excellent position for 
further growth in this market.”

Lacroix is also currently reinforcing its market 
position in the medical sector and has recently 
joined the MedTech Pharma association, an 
organisation that aims to promote innovation 
and networking in the medical sector and 
highlight recent trends in medical and pharma-
ceutical technology. Lacroix Electronics already 
delivers customised services to many of the 
major players in the medical market as well as 
helping start-up companies in the design and 
industrialisation of innovative products.

For example, it is currently producing min-
iaturised electronic capsules for BodyCap, a 
start-up company in Lower Normandy. Body-
Cap’s innovative system, Anipill, is a device 
the size of a medical pill that when swallowed 

measures reliably and regularly the internal 
temperature of animals for the purposes of 
research or medical assessment. The data 
from one or several animals is transferred con-
tinuously by telemetry to a screen. Lacroix was 
able to use its rapid production line dedicated 
to prototypes for this project and to contribute 
its experience in complex project management 
and advanced product industrialisation. Later 
this year, BodyCap’s capsule will be certified 
for human use under the name e-Celsius.

Growth targets
Looking to the near future, Mr Beauxis says 
that Lacroix Electronics has a clear strategy 
for further growth: “The market for electronic 
assemblies is growing significantly and we 
plan to grow a little above the market trend – 
we think growth of 10 to 15 per cent a year 

is perfectly achievable. In fact our strategic 
objective is to become one of the top EMS 
companies in Europe by 2018 – we are cur-
rently around 10th – and to do this we will 
continue to improve and expand our total 
service offering to our customers. To suc-
ceed in today’s market you have to deliver 
not only excellence in design, development 
and production but also a comprehensive 
services right through from consulting to 
supply chain management and customer 
staff training. 

“Of course, we will also ensure that we 
maintain our strategic balance between a 
variety of market sectors and the advantages 
of our low volume/high mix and high volume/
low mix production facilities in different coun-
tries. That is why the expansion of the Polish 
plant is such an important step for us.”      n
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Storing expertise 
fuelling growth
ISISAN is a Turkish company which was founded in 1968 in a small workshop producing hot water boilers 
and simple, non-pressurised tanks. Years later, the company is now a major manufacturer of pressurised 
tanks, as well as being involved in flour milling, animal feed production and manufacturing pipes. Industry 
Europe spoke to company representatives Ugur Dundar Poyraz and Serdal Kara to find out more.  

Shell Gas Bobtail: ISISAN is the biggest supplier of 
Shell in Turkey. ISISAN has been supplying storage 
and transportation tanks to the LPG distributors of 
the Turkey.
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AS ISISAN approaches its 50th anni-
versary, it can look back on years 
of growth which have allowed it 

to become the core member of a group that 
employs 1000 people. One key turning point 
in its history stands out: the decision taken in 
1980 to focus on the manufacture of pressur-
ised vessels, particularly transport and storage 
tanks for LPG, cryogenics, CO2 and LNG. 
This move laid the foundations for ISISAN’s 
current status as an industrial powerhouse.

Since taking this step, ISISAN has won 
clients from all corners of the world. Mr Poy-
raz states that the company now exports 
50 per cent of its products to more than 60 
countries around the world, and can include 
some of the world’s most famous petroleum 
and gas companies amongst its custom-

ers (including BP, Exxon Mobil, Shell, PO 
and Total), as well as household names in 
other industries, such as Coca Cola, Pepsi 
Cola, Du Pont, Ülker and Efes Pilsen. In 
order to meet demand, the company has 
constructed a massive production area of 
46,000m2 (including 25,000m2 of covered 
space) in the industrial zone of Kayseri in 
Turkey’s Central Anatolian region.

From Anatolia to the world
ISISAN’s Kayseri facility now focuses largely 
on providing transport and storage solu-
tions for LPG, LNG, CO2 and Cryogenics 
transportation and storage. It has carried 
out significant projects in these areas for its 
international customers, including manufac-
turing 1000 LPG for Algeria’s NAFTAL, and 

80 LPG S trailers for GASCO in Saudi Ara-
bia. Most recently, the company completed 
startup operations for the manufacturing of 
cryogenic tanks for the Serbian company to 
be used at ASU. ISISAN’s sales and market-
ing manager, Serdal Kara, oversaw the 
installation of two vertical engineered tanks 
each with a capacity of 200m3.

Mr Kara emphasised ISISAN’s ability to 
meet its customers’ needs with bespoke 
products: “We have manufactured 12 
engineered tanks with capacities of between 
200 and 300m³ in the last year. In addition, 
we have manufactured and delivered seven 
specially engineered tanks built on a separate 
manufacturing line with an exclusive crew. We 
offer an extensive engineering service and pro-
vide our customers with 3D drawings before 

ADNOC 55m³ LPG S. Trailer, ADNOC has placed an 
order for 5pcs. to ISISAN for 2014. ADNOC is one of 
the biggest distributors of LPG in U.A.E, ADNOC has 
been purchasing LPG storage and transportation 
tanks from ISISAN since 2000. 

Ukraine Messer 300m3 Cryogenic Storage Tank: The 
tanks has been supplied to Messer Corp and shipped 
to Ukraine.

Naftal 1000pcs. of 1750kg LPG Storage Tank: This 
project was completed for the biggest LPG distributor 
in Algeria. The tanks were supplied to NAFTAL within 
one year period and were successfully delivered to 
the NAFTAL worksite in Algeria.

200m3 Cryogenic tank successfully supplied to 
Messer for an ASU plant located in Bor / Serbia

www.kartalbombe.com.tr

manufacturing process begins. The design of 
the tanks is based on field reports sent to us 
by the customer and ISISAN is proud to be 
able to deliver such fine tailor-made products.”

An eye to global opportunities
In addition to its massive factory in Kayseri, 
ISISAN also operates a maintenance and 
repair workshop in Istanbul and interna-
tional branch offices in Frankfurt, Dubai and 
Mumbai. These offices support the company’s 
ambitious growth strategy, serving to identify 
new investment and sales opportunities. Mr 
Poyraz believes that the company’s willingness 
to maintain a physical presence in four key 
regions has allowed it to reach out to custom-
ers quickly and react effectively to changing 
requirements. This has translated into growing 
levels of customer satisfaction, which ISISAN 
has been able to turn into increased market 
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Messer 300m3 CO2 Storage tank: This tank is a 
good example for Engineering products of ISISAN. 
This picture is chosen because all ISISAN’s 
Executive and Engineering Crew are proud of their 
work and the end result, smiling with the pleasure 
of a successful project.

Russia 90m³ Cryogenic Storage Tanks: 3 pcs. of 90m³ Cryogenic tank were produced for one of the biggest 
cryogenic gases distributor in the world. The tanks were shipped to the project site with a successful 
operation carried out from ISISAN to the inner regions of Russia.

share. India has become a particular focus of 
late, owing to its status as one of the fastest-
growing industrial economies in the world.

Research and quality
Mr Poyraz is also proud to discuss ISISAN’s 
commitment to remaining ahead of the curve 
in terms of product development. To this 
end, the firm recently visited the Breakbulk 
2014 trade fair in Antwerp, Belgium, in 
order to gain an overview of new vehicles 
and seek alternative techniques for mov-
ing products around the world. Mr Poyraz 
points out that the company invests heavily 
in research and development in order to 

create new products and fine-tune existing 
ones. He sees ISISAN’s R&D unit as the 
custodian of the company’s values and 
principles, particularly its commitment to 
adapting constantly to new opportunities. 
This attitude is also carried through into 
ISISAN’s strong commitment to quality 
management, guided by the latest ISO 
standards, and its energetic pursuit of 
long-term customer satisfaction through a 
comprehensive after sales program.

A future in the community
Mr Poyraz is justifiably proud to outline 
the company’s past achievements, which 

have been built on a consistent willingness 
to look to the future. This attitude is not 
restricted to ISISAN’s business activities, 
but can also be seen in the contribution it 
makes to society through sustainable edu-
cational and health projects. ISISAN has 
made generous contributions to the wider 
community in the Anatolian Region: most 
recently involving support for the construc-
tion of new buildings at Nuh Naci Yazgan 
University and the Erciyes University Law 
School. It has also given help to a hospital 
burns unit, a mental disabilities training 
school and a primary school in the vicinity 
of its Kayseri factory. 	     	   n

The answer is 
blowing in the wind
Leading wind turbine blade company SSP Technology delivers its full service, tailor-made products 
to customers across the world. Emma-Jane Batey spoke to marketing coordinator Martin Fischer to 
find out more.


